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About Barclays Wealth 
 
Barclays Wealth is dedicated to helping clients get the most from their wealth by acting as their wealth guide. We are part of 
the Barclays Group, one of the largest financial services companies in the world by market capitalization, with a history 
spanning more than 300 years. By working closely with other business units of the Group, Barclays Wealth is able to leverage 
synergies from client relationships and product capabilities. As a result, we aim to bring institutional disciplines and 
capabilities to the delivery of world class fiduciary, wealth structuring and trust services.  
 
The Americas business of Barclays Wealth provides a full suite of investment services to high net worth individuals and 
businesses. Our private client platform leverages institutional quality third-party asset management and alternative 
investment management capabilities, top-ranked research-driven strategies, private trust company resources and global 
trading expertise.  
 
For further information about Barclays Wealth, please visit our website www.barclayswealth.com. 

 

 

Purpose of role 
 
The role of the Summer Sales Associate or Investment Representative (IR) is multi-faceted in nature.  The IR’s primary goal is 
to provide broad-based, holistic investment advice to his/her robust client base.  Successful IRs build their business using a 
combination of analytical acumen and pure sales and networking skills.  As the IR’s client base grows, his/her responsibilities 
increasingly shift from asset-gathering to primarily managing client accounts and providing advice. IRs develop close 
relationships with their clients and help them grow their wealth over time. 

 

 

Benefits of the role at Barclays Wealth 
 

• Entrepreneurial environment where you manage your own business within a world class financial services 
organization 

• Ability to develop relationships with the most interesting people in the world (your clients) 
• Variety of workflow 
• Intimate involvement with all facets of the markets 
• Interaction with other business units within the Barclays Group 
• Direct access to senior management, research, strategy, and thought leaders within the firm 
• Mentoring program that pairs each intern with both a Junior Mentor and Senior Advisor 

 
 

Role requirements 
 
Some of the primary attributes of successful IRs include: 
 
 
 
 
  

Full-Time Sales Associate 
Barclays Wealth Americas 
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Professional/technical experience 
 

• A deep understanding of the markets and macroeconomic trends 
• Creativity and a focus on client service 
• Exceptional sales skills 
• Relationship-building skills combined with strong analytical capabilities 
 

Academic and professional qualifications 
 

• Currently studying towards a Masters of Business Administration (final year of study) 
• Exceptional academic track record 
• Previous financial, sales, or entrepreneurial experience preferred 

 
Personal attributes 
 

• Resilient, drive, and a hunger to succeed 
• Entrepreneurial 
• Independent thinkers 
• Self-motivated 
 

Program Description 
Upon joining Barclays Wealth, you will attend our extensive Training Program in the New York office to learn about the 
financial markets, products, tools and services we offer our clients. It is an intensive, interactive program, which will provide a 
foundation for you to begin your career with us. Professional qualifications, such as the Series 7 & 66 certifications, along 
with hands-on training in areas such as prospecting, running a successful meeting and selling the firm’s capabilities, will all 
form part of this program. Following this training, the Full-Time Sales Associate will then join their respective regional office.   
 
Locations 
Barclays Wealth Americas currently has opportunities in the following regional offices: Atlanta, Boston, Chicago, Dallas, 
Houston, Los Angeles, Miami, New York, Palm Beach, Philadelphia, San Francisco, and Washington DC.  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 


